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N atasha Motev grew up believing 
that there wasn’t anything she 
couldn’t accomplish. Born in the 
Ukraine, her family moved to the 

United States when she was twelve years old with 
only $250. Natasha learned the value of a dollar 
and hard work from her parents, who successfully 
built a life for themselves here in Chicago. “My 
childhood shaped me to be the resilient, strong, and 
persistent person that I am today,” says Natasha.

Ever since she was a young girl, Natasha has loved 
looking at homes and assessing their value. Once 
she realized she was able to turn her passion into a 
career through real estate, she jumped right in and 
never looked back. 

Before becoming a REALTOR®, Natasha had a 
successful career as an executive compensation 
and relocation consultant at Hewitt Associates and 
Towers Perrin. She guided large corporate clients in 
developing compensation and relocation programs 
for their top executives. 

Natasha now has over twenty-two years of expe-
rience and one billion dollars in residential real 
estate sales. She has been continually recognized as 
one of Chicago’s leading luxury real estate agents. 
Natasha focuses her business on navigating the 
ever-evolving luxury real estate market in Chicago’s 
most desirable neighborhoods, but her specialty is 
the North Side concentrating mainly on the areas of 
Lincoln Park and the Gold Coast. Having grown up 
there, she has in-depth knowledge of that market, 
which she passes on to her clients. 

With a compre-
hensive background 
in construction, designing and building luxury residences with 
top Chicago builders, developers, and architects, Natasha has 
accumulated a wealth of knowledge and expertise that few agents 
possess. She uses her knowledge for the benefit of her clients, 
placing their needs before everything, and fully dedicating herself 
to their happiness.

Cultivating relationships has been the cornerstone of Natasha’s 
business. Over the years, she has built a team of professionals 
including lawyers, inspectors, mortgage brokers, architects, 
designers, and general contractors to help make the real estate 
process as seamless as possible for her clients. 

To up-and-coming top producers, Natasha says, “Never give up. 
Be honest, lead with integrity, and treat everyone as you would 
want to be treated—not just your clients, but also your fellow 
brokers. Learn from your failures, not just your success.”

Success for Natasha is feeling content in all aspects of life—
work, family, and friendships. Natasha lives in Chicago’s Lincoln 
Park neighborhood with her husband, two children, and their 
Labra-doodle, Lulu. 

“It’s not about the volume that you sell or the money you make, 
it’s about the quality of life you attain from a business and per-
sonal perspective,” she says. 
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